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Working Title of Presentation _____________________________________________________________ 

Supporting points make the case for your presentation. They answer the question “Why should we think, 
feel or do what you are asking? There is a lot to be gained from this exercise beyond just a list of the most 
important things we want to tell our audience. 

Think back to the exercise that we used to define our audience. Think through who they are, what are 
their wants and then dive deep into what are their deepest needs. What keeps them up at night? If we 
can address these deep inner concerns, we can offer them very useful and actionable content. 

Let’s look at a single supporting point before we try to make a huge list. 

1. Write down the most obvious supporting point you wish to make. List it as a plain feature or fact about 
your service, product or point of view. 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

 

2. What is the benefit to your audience if they accept your point of view or receive your service or 
product? Is there an emotional component to this? 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

 

3. What is the meaning to them of this action? What is the benefit to this benefit? How will this change 
their lives? Look for deep emotional meanings. 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________  
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Brainstorm as many supporting points for your presentation as you can. Do not stop to edit or evaluate. 
Just get them down on paper.  

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 
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Go back and evaluate the best supporting points. Look for 5-10 that show promise. Try to find ideas that 
are diverse in some way – with different impact, from different angles, corporate vs. personal. List them 
here: 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

Run them through the same process we used for the first supporting point. 

• What is the benefit to your audience if they accept your point of view or receive your service or 
product? Is there an emotional component to this? 

• What is the meaning to them of this action? What is the benefit to this benefit? How will this 
change their lives? Look for deep emotional meanings. 

Make a note if there might be stories or examples that will make these supporting points more powerful. 
We will explore stories more fully later. 
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List any objections that your audience may express or just be thinking. Ask others to look for flaws in your 
arguments or ideas.  

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

Decide on which you should address in your presentation and list ways you will counter them. Be 
prepared to deal with additional objections that may come up in a Q & A session 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 
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Use Intelligent Practice to edit, refine and test each one of your supporting points. 

As you practice and edit you will begin to sense how effective and useful each supporting point will be in 
your presentation.  

• Make your practice as real as possible 
• Stand  
• Use a mirror or video 
• Use gestures, vocal inflections, etc. 

Watch your videos, evaluate your practice, edit, and experiment with different phrasing and 
combinations.  

Finally, trim your supporting points down to 3-5 of the strongest. Make sure they support your BIG idea. 
Decide on which objections you may want to discuss. Be careful not to overload your audience with too 
much -- only give them the strongest most powerful points. You can supply printed handouts with a wider 
range of features and benefits. 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 


